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Guaranteed RD is #1! 
• True 100% loan 
• No monthly mortgage insurance (PMI) 
• Competitive fixed interest rates
• Not FICO driven:  Emerging Markets 
• Expanded qualifying ratios 
• No maximum purchase price 
• NOT just for first time buyers  



Raise your hands

• Increasing interest rates 
• Increasing construction costs 
• Increasing home prices 
• Lower economic conditions 



Promote Innovative  Benefits 

• Generous income limits 
• Downpayment assistance accepted 
• Permanent buydowns allowed 
• 2-1-0 buydowns allowed
• Creative wealth building options



Generous income limits

Do not miss out on 
loans because 
people feel that 
RD income limits 
are too low.  Train 
them to be on the 
lookout for 
dependents and 
daycare expenses.



Downpayment Assistance

• Gift funds  ☺
• City/county grants 
• FHLB DDP
• KHRC 



DPA to avoid

AmeriDream,
Genesis, Nehemiah,
Partners In Charity 

JUST SAY 
NO!



Buydowns?
Could you use that in a sentence please?

Buy:  “to acquire in exchange for
money”

Down:  “from a higher to a lower 
place or position”



Permanent Buydown
• Fixed for term of loan
• “Points” pay for the rate
• Seller, buyer, builder, or                                 

lender may contribute 
• 100% tax deductible 
• Qualify for a newer/larger home 
• Eligible loan purpose for low income only

Limited to 2% per AN 4134 and AN 4137



The Rate Game 
$120,000 Purchase 

Estimated taxes $200/$35 insurance

7.125%   6.250% 
$1,060 $989



Purchase more home

$60,000 annual income

7.125% rate:  $150,656
($1,307)

6.250% rate:  $164,848
($1,345)





Buy it down…for good!
6.250% 
30 day lock = 1.579% or $2,602

Lender has options:  
• Pay for it out of SRP
• Seller/Builder/Buyer 

Concession  
• Origination fee 



Pay it out of SRP 

7.125% YSP:  1.408
+          SRP:  2.20

3.608

$153,669
x 3.608%

$5,544

6.250% YSP:  (1.579)
SRP: 2.20

.6210

$168,145
x .6210%

$1,044



Seller Concession (2%)

7.125% YSP:  1.408
+          SRP:  2.20

3.608

$153,669
x 3.608%

$5,544

6.250% YSP:  (1.579)
SRP: 2.20

.6210

$168,145
x .6210%

$1,044
+ 3,297 S.C.

$4,341



Seller Concession  (1.5%) &                 
Origination Fee (1%)

7.125% YSP:  1.408
+          SRP:  2.20

3.608

$153,669
x 3.608%

$5,544

6.250% YSP:  (1.579)
SRP: 2.20

.6210

$168,145
x .6210%

$1,044
+ 2,473 S.C.
+ 1,681 O.F.

$5,198
$6,022 w/2% S.C.



Monthly Payments $1,463        $1,365      $1,352     $1,365
Estimated monthly taxes and insurance of $330 reflected in payment 



2-1-0 Temporary Buydowns
MAXIMIZE BUYING POWER!! 

• Flexibility of an ARM 
• Stability of a fixed rate 
• Seller, Lender, Builder may contribute
• 100% tax deductible 
• No recapture 
• Client may refinance or prepay mortgage 

at any time
• Afford newer/larger home TODAY!
• Great strategy for R.E. agents before a 

price reduction
AS RATES RISE BUYDOWNS WILL BE 

IN DEMAND!



How much can it really help?  
$35,000 Income 
7.125% = $94,253
2-1-0 Buydown = $116,623 

2: 1st yr.  5.125%   $880

1: 2nd yr.  6.125%   $955

0: 3rd yr.  7.125%   $1,034

$154 increase over 3 years 
Payments include estimated taxes and insurance of $235 per month



Are 2-1-0’s
for everyone?  

Excellent Buydown candidates usually exhibit: 

• Job stability/OT/Bonus 
• New graduates/Climbers  
• Marriage 
• Trailing spouse income 
• Debt reducers 
• COMFORTABLE CLIENTS



Would you agree with the Kansas 
Association of Realtors that real 

estate in Kansas typically sells for 
95-98% list price?



The “worst case” scenario
Offer full price and ask for the concessions

List price:  $116,500
Offer:         $116,500 with 2.5% concession
Sale Price: $116,500 

-$2,912 2.5% buydown

$113,588 “net” sale price to seller
97.5% offer

Listing Presentation sales range:  
$107,180 (92%)- $114,170 (98%)



EVERYONE WINS! 
In no particular order….

• Client 
• Real Estate Agent
• Seller
• Lender 
• Appraiser



How many of your clients: 
• Have a large downpayment saved? (5% or more)
• Have great credit:  No BK’s, collections, foreclosures, etc? 
• Have little to no debt? 
• Have retirement savings or contribute to a 401(k)?
• Want to pull their downpayment out of their 401(k)?
• Have college funds set up for their children?
• Have savings accounts? 
• Have earnest money? 



Be a trusted advisor

• $150,000 purchase 
• 10% downpayment saved
• Debts:  
Car 1:  $250/mo. 6 months left 
Car 2:  $350/mo.  2 years left
Visa:  $5,000
Mastercard:  $2,000
Old Navy:  $500
Fingerhut:  $650
Furniture:  $2,500

$10,650 credit card debt alone! 



Which would you choose? 
100% Guaranteed

$150,000 + Guarantee fee, taxes & 
insurance

$1,267

• $15,000 available to pay off debt, 
save, invest, etc. 

• IF we pay off Car 1 and all credit 
cards they would still have $2,850 
plus $250 additional monthly 
income ($3,000 per year)  

• ALL FOR $26 MORE PER 
MONTH! 

10% Down Conventional
$150,000 – 10% ($15,000), taxes & 

insurance

$1,241

• $15,000 is GONE…..
• STILL have over $20,000 in debt
• Paying over $80/month PMI 



5% down with RDPut down 5% with RD
$150,000 – 5% ($7,500) + Guar.fee, tax, & ins.

$1,219

• $7,500 left for debt reduction, savings, ER fund, 
etc. 



Guaranteed financing is 

• Innovative
• Creative
• Flexible
• Profitable  



FREDDIE MAC 100                                                 $936

NO PMI LOANS  8% INTEREST RATE   30 YR. TERM $925

FLEX 100                                                       $898

80/20 80%  7% RATE  30 YR TERM     20%  8% RATE  20 YR TERM $890

FHA  ($2,350 + UFMIP + MI)                                      $887

5% CONVENTIONAL  ($5,000  + MI) $885

40 YEAR LOAN + MI                                               $893

FLEX 97  ($3,000 DOWN + MI) $876

100% RURAL DEVELOPMENT+ 3% FEE

NO MI                                         $876

VA LOAN 2.15% FEE NO MI                  $871

FREDDIE MAC HOME POSSIBLE/FANNIE MAE MY COMMUNITY               $906



40 year loans???

Conventional 40 yr. 
35% PMI
7% rate  

$893

100% Guaranteed 
No MI, 2% Fee 
7% rate 

$825



Richard Boyles
Area Director, Kansas 

785-863-2587 Office
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3272 (voice) or (202) 7203272 (voice) or (202) 720--6382 (TDD).   6382 (TDD).   


